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its former price. The paper which re-

ports the fact thus explainsit:

That extra $75,000 represented the
value added to the plot by the fact
that a permanent three-story build-
ing was to be put upon the Speyer
parcel. In other words, the projectors
of the tall office building were assured
& plentiful supply of light and air for
an indefinite period, and were willing
to pay an extra $75,000 for this as-
surance.

It was a veritable transaction in air
and sunlight to the extent of $75,000;
and the owner of .the other natural
element, the land which controlled
the use of sunlight and air at that
point, got the money.

Mayor Schmitz, of San Francisco,
is to be congratulated upon the suc-
cess of his mode of dealing with
street car strikes. When the street
car managers&tarted in to put armed
detectives upon the cars the mayor
interfered. As was told last week in
these columns, he gave warning that
neither side to the strike would be
allowed to arm. Had he followed the
usual course, the street car managers
would have provoked riots by this
time, as they usually do. But owing
to the commendably impartial and
order-promoting policy adopted by
the mayor they were thwarted. The
strike has been absolutely peaceable.

No disorder whatever is reported.

And the street car managers, hope-
less of provoking riote which they
could swear off upon the strikers,
have come promptly to a reasonable
settlement. The San Francisco
mayor’s action in this street car strike
furnishes a precedent in the labor
conflict which cannot safely be de-
parted from hereafter anywhere in
the country. The public official
who in the future allows street car
companies to arm will be held re-
sponsible by public opinion for any
resulting disorder.

There is much that is comical about
all the fuss and feathers over legal
proceedings against the meat trust.

These proceedings are for all the’

world like the slapsticks of the
vaudeville stage, which make a
great deal of moise but hurt mno-

body. The members of themeat trust
themselves are merry over it. They
say that if the injunction holds
against the loose combination which
they have formed they will form one
that is not loose, one like that of the
steel trust. And, sure enough, they
could find safetyin that way. Forthe
steel trust, the greatest and strongest
of all the trusts, is regarded by the
powers that be as legally invulnerable,
because it consists of one corporation
owning a majority of the stock in all
the subsidiary corporations. It is

‘not a trust; it is a etockholder. Here

then is a case of now you see it and
then you don’t. If the meat trust
is held together by what a witty
writer describes as “a gentleman’s
agreement among hogs,” it isunlaw-
ful; but if it is held together by the
charter of a New Jersey'corporation,
it is lawful. Yet there is no differ-
ence except in form.

‘The outcome of the Kettle Hill
assault upon the meat trust will prob-
ably be an injunction, followed by
applause from party organs for the
“anti-trust” adminpistration, and
later by the safe reorganization of the
enjoined trust under the New Jer-
sey corporation laws. The whole
thing isa farce. No official attention
is paid to the recent report of
the Interstate Commerce com-
mission, which traced the power of
the meat trust to secret agreements
with monopoly railroad corporations;
nor to the tariff which shieldsitinan-
other direction. Something of this
kind is the true secret of all trust
power. It rests upon special privi-
leges, upon some sort of special
legal protection. Were highway
monopolies and the tariff on
meats abolished, the people could
whistle at meat trusts whether incor-
porated or not. The trust evil will
never be suppressed until the peo-
ple understand that trusts are effects,
not causes, of monopoly. Competi-
tion cannot produce monopoly, but
monopoly can destroy competition.

If a recent news dispatch from
Washington reports the action of the

postal department truly, another
dangerous advance has been made in
the direction of irresponsible postal
censorship. According to that dis-
patch a business firm of Wilkesbarre,
Pa., had started an endless chain of
letters for the advertisement of a
fountain pen. On thesurface there ap-
pears to have been nothing fraudu-
lent in the enterprise. It was ap-
parently a new but effective method
of advertising. So effective did it
prove that the post office at Wilkes-
barre is said to have been choked
with mail matter inclosing money for
the firm. “The postal authorities,”
runs the dispatch, “do not seem to
be certain yet whether they can stop
the business on the ground that it is
illegal, but investigation is being
made on this point.” Then comesthe
nub of the announcement: “Mean-
while the busineseissuspended!” So,
if the report is true, the postal au-
thorities at Washington, though not
at all certain that this mail order
business is illegal, put a stop to it,
to the probable ruin of the business,
until they canfind out. Government
by postal bureau promises to become
as obnoxious as government by in-
junction.

All who remember the days of the
greenback agitation, following close
upon the civil war, will recall the
pame of Jesse Harper. Mr. Harper
died on the 24th of last month at
Danville, I1l., at the age of nearly 80
years. He bhad been an intimate friend
of Abraham Lincoln, and was a Re-

_publican of prominence until the ad-

vent of the Greenback party. This
was the first political movement after
the war, of a social or industrial char-
acter. It is often thought of only
as a flnancial movement with un-
sound principlesand falseideals; but it
was something more than a financial
movement. Whether the remedies it
proposed were true remedies or not,
the Greenback party did aim to eradi-
cate industrial ills and to bring about
order and equity in society;and much
of the sentiment against privilege
that now exists may be traced to the.
agitation which it began. In the
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most flourishing period of its career
Jesse Harper stood high in its coun-
sels. He was a2 man of intellectual
ability and ‘moral impulses, who
thought of the rights of othersrather
than of comfort for himself; and his
name deserves to be remembered as
that of a pioneer in the American
movement against plunderand privi-
lege.

One of the men, great in his way,
whose death is recorded this week, is

J. Sterling Morton. He was a mem--

ber, as secretary of agriculture, of
President Cleveland’s cabinet, though
he will be longer and better known as
the originator and patron of “Arbor
day.” Mr. Morton’s cheracter was
distinetly intellectual.  After once
grasping en intellectual principle he
clung to it with unyielding tenacity.
Moral principles, however, as distin-
guished from ethical rules, did not
seem to govern his thinking. Though
a man of unchallenged probity in all
his relations, the essential moral ele-
ment in social problems did not ap-
peal to him. He was not an idealist.
And while a Democrat in polities, he
was far from being a democratic Dem-
ocrat.  Closely affiliated as he was
with the privileged classes of his time,
and sensitively class-conscious, he de-
fended the established order of
things with vigor. His convictions
were genuine and strong, and his
methods were candid. No one ever
doubted his sincerity, however much
they may have questioned his conclu-
sions.

FRANCHISE VALUES.

In profitable properties represented by
shares on the stock market, there are
two kinde of value. Though regarded as
identical for ordinary business purposes,
they areethically and economically distinct.
One is the value of services rendered;
the other {is the value of some mo-
nopoly power, secured by law, over the
right to render services. 1In  the for-
mer category are the values of plants,
of good will, of operation, in a word, of all
those things which the owners supply. In
the latter category is the privilege, gen-
erally called & ‘“‘franchise,” conferred upon
the owners by law to render those serv-
ices, and which, either directly or indirect-
#’. forbids thelr being rendered by others.

'or example: The value of street car
tracks, of cars, of power houses, and of the
human energy experded in operation, be-
longs in the former category; while the
value of the right of way belongein the lat-
ter. Values of the latter kind are known
as “franchise’’ values. They are distinct-
ively values which the owmner does not
earn, but which are conferred upon him
at public loss simply as a legal privilege.

The following signed editorial regarding
these franchige values is from the Een of
one of the best equipped and best known
observers and experts in that financial
“sphere of influence’’ which bears the name
of Wall street. He Is the editor, and his
business house (John Moody & Co., 36 Nas-
sau street, New York) is the publisher, of
“Moody’s Manual of Corporation Secur-
ities”’—Editor of the Public.

As an example of the manner in
which modern municipal franchises
increase in commercial value take
the electric lighting industry in New
York city.

Iu 1898, the Edison Electric Illu-
minating Company of New York con-
trolled practically the entire illumi-
nating business of Manhattan Island.
There existed, it is true, several small
competing concerns, with limited
franchises, but the figure they cut was
smaell; the Edison company doing all
the city lighting, and furnish-
ing over 90 per cent. of the entire
commercial demand. The capitaliza-
tion of the Edicon company consist-
ed of $6,500,000 in five per cent bonds
and $9,200,000 in stock, the latter
paying six per cent. dividends.

The business of the company had
been expanding rapidly for many
years, and by theend of 1898 the
company wae earning about 11 per
cent. on its capital stock beyond a lib-
eral amout set aside each year tocover
depreciation of plant.

About this time & new concern,
called the New York Gas, Electric
Light, Heat & Power company was
formed by the so-called Brady-Whit-
ney interests. The new company se-
cured a liberal franchise and was in-
corporated with an authorized cap-
ital of $36,000,000. Atthesametime
a corporation called the Consolidated
Telegraph & Electrical Subway com-
pany wasformed. Thelatter company
acquired certain franchises giving it
the right to use many streets for the
laying of electrical subways; and also
to use for electric current the subways
already laid along Broadway and
other thoroughfares by the Metropol-
itan street railway foritsunderground
electrical system. Thissubway com-
pany had at this time no other tan-
gible property, however.

At this juncture the New York Gas
& Electric Light, Heat & Power com-
pany began its campaign of consolida-
tion. In December, 1898, it acquired
the aforesaid Consolidated Telegraph
& Electrical Subway company and
five small electric lighting concerns.

In acquiring these six corporations it
issued 87,500,000 in first mortgage
five per cent. bonds, running 50 years.
It then acquired the entire capital
stock of $9,200,000 par value of the
Edison company by issuing in ex-
change therefor $21,000,000 in its
own four per cent. bonds, secured as
a purchase money mortgage on the
stock itself. In acquiring thie stock,
it agreed to deposit with e trustee
$4,000,000 in cash, to be ultimately
spent on the property. This cash was
raised by issuing $4,000,000 more of
its first mortgage five per cent. bonds,
making the total of the latter $11,-
500,000.

The entire electric lighting indus-
try on Manhattan was now consolidat-
ed, and properties which a few
months before had had an outstand-
ing capitalization in the aggregate of
about $19,700,000 now had securi-
ties outstandingasfollows:

Edison company’s old mortgages,
$6,500,000; underlying bonds of the
smaller companies, $1,150,000; New
York Gas & Electric Light, Heat &
Power company, five per cent. bonds,
$11,500,000; the eame company’s
four per cent. purchase money bonds,
issued for Edison stock, $21,000,000;
the same company’s capital stock, all
outstanding, 836,000,000; total cap-
italization, $76,150,000.

Here was an increase in capitaliza-
tion (par value) in three or four
months from $19,700,000 to $76,150,-
000, all of which, less the $4,000,000
cash mentioned above, represented
franchise value or inflation.

That it was practically all tangible
franchise value and not the mere “in-
flation of expectancy” is shown by
events which shortly followed.

In December, 1899, the Consoli-
dated Gas company acquired the en-
tire capital stock of the New York Gas
& Electric Light, Heat & Power com-
pany by issuing in exchange there-
for $16,517,000 in par value or $29,-
730,060 in market value, of its own
stock. Thus the owners of the $36,-
000,000 of the New York Gas & Elec-
tric stock (which had cost them
nothing less than a year before) sold
out for a cash equivalent of $29,730,-
060. But the market value of this
Consolidated Gas stock has since in-
creased to $37,163,000. The aggre-



